Free Report on How to Avoid or Stop Foreclosure

5 Points To Remember

Act Early

The clock is ticking — after a lender files a netagainst you, you will have a set period of tiraéobe your house
goes to sale. The earlier you act during this ltmeethe more options you will have and the bedtigicome you
will receive. Don't be an ostrich — recognize ysituation and act quickly.

Educate Yourself, Make a Plan

To be able to act early, you will need to educatergelf on your options and on the current housiagket. We list
5 Options below, and it is imperative that you fout as much as possible about these differenbiogptnd how
they apply to your situation. You do not wantdse thousands of dollars because you are unawagsaurces
available to you — get smart about the decisiomépgou.

Keep In Contact with Your Lender

Lenders are not in the business of owning homéey-dre in the business of making money on notesgaite
often will have many programs designed for peoplgour situation. Calling your lender and gainangrimary
contact will allow you to keep the communicatiorachel open and ensure that you receive no sur@astee
process moves forward.

Try and Understand the True Equity of Your Property

Your options will vary depending upon how much égybu have. However, even in a situation whene lyave
no equity, you still have options. The key to ustiending the true equity of your property is tstficome up with
an honest assessment of the total debt by totdiandull payoff of all the loans and liens on theerty, including
any property taxes, back payments or pre-paymerdlpes. Then, you must assess the value of hyaepty,
usually by comparing the recent sale values of @yatge properties in your neighborhood. Then, sutract
your total debt from your estimated value, and lyave the equity of your home. Remember, if youteebugh a
realtor, the true equity will be your current eguitinus all realtor commissions and closing costsch typically
range from 6%-9% of the total value of the property

Save Your Credit

Our society is based on credit — foreclosure okhagtcy can ruin it, and can stay on your creditdniy for 8 years
or longer. Foreclosure is one of the worst thitaglsave on your credit report — it will prevent yioom getting
credit cards, buying cars, buying homes and mdris.imperative that, during this time of diffidguland stress, you
have a clear idea of what you would like your fatlife to be and that you protect your credit byking sure that
your property does not reach the foreclosure sale.

5 Optionsto Know
Re-finance your current loan

If you have significant equity and the ability t@ke new payments (typically at a higher monthlpy gan
sometimes re-finance. There are many options ankgges available from lenders to help, but youtmvasch out
for lenders who are not familiar with propertiesngpto foreclosure, as many times they will take lkmng to
process your new loan and you may lose the propedgle. If you decide to re-finance, make sune work with
a lender who specializes in properties in dangeodrig to foreclosure, and make sure you are cat@fuot agree
to lines of credit or new payment structures ttat gannot afford.

Complete a Work Out with the Bank

If missing payments was a one time thing and yelyfeu can make them going forward, you may be abl@eate
a work out plan with the bank. Also known as @&f@arance or loan modification, the work out plahaguite
often spread the back payments out over a peridichef thereby increasing your monthly paymenthringing
you out of the foreclosure process. However, ti@as — if the circumstance that led to your faefault still



exists and you are not able to make the paymentswfwork out plan, the lender will quickly beghme
foreclosure proceedings again, starting up fromrevtieey postponed it the first time.

Borrow Money from a Loved One

You can stop the foreclosure process by bringiegdhn current and paying off all back paymentscwe
Typically, you will need a chunk of cash to do and borrowing money from a loved one quite oftem lzadge the
gap in a tight situation. However, be advised jwat will still have to make your monthly paymerdsd you do
NOT want to put your loved one’s money at risk ipnging the loan current only to default on it agai the near
future.

Sell through a Realtor

If you are in a hot housing market and you feelryznoperty would sell quickly, you may list yourus®e with a
Realtor. However, there are many drawbacks to iwgrlith a Realtor during the foreclosure procéssst,
Realtors typically move much slower than your fémsare timeline, and often there is not enough tionénd a
qualified buyer and close escrow in time to saeepfoperty from foreclosure. Also, Realtors walké between
6%-7% commission on the sale price, thereby eafing significant portion of the equity in your haménother
thing to remember — Realtors will typically ask yiousign a contract that gives them exclusive rigtgell the
property, and this can be a bad thing for somewnreforeclosure situation. You will want to beeah act quickly
on ANY offer you receive, so if you do list withRealtor, make sure you get an option clause in goatract with
them, which allows you to sell the property on yown if need be.

Sell to a Real Estate I nvestor

There are many companies and individuals, ourséhabsded, that buy properties every day direattyrf
homeowners. We can typically close as quicklylowly as the homeowner needs or wants. We willegaften
also have a host of services that can help eas@asitton, from credit repair and relocation seegito quick cash
and saving of your long term credit history. Hoegwthere are many vultures in the investing waalt it is
crucial that you work with a Real Estate Investattis up front, honest and will give you a faiicprfor your

property.

Homeowners in today’s market are often “upside dowwntheir loan....they owe more than the house igthvolt
is still possible to get your house sold and timglés satisfied. This can be done with a “ShoreSar his is where
the lender agrees to take less than they are ocovtbg don’t have to repossess the property. Wehedp you with
that as well.

Please contact us if we can be of assistance.
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